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Start-up revenue template

Use this template to quickly work out a ballpark estimate of the revenue potential of your
business or idea. Since not all customers make a purchase, this tool helps you estimate the
revenue potential based on the percentage of customers who actually make a purchase. Try
experimenting with the numbers. For example, to see what difference it would make if you
could encourage more customers to make a purchase.

Calculate your revenue potential Example

Enter your maximum number of possible customers per day 80 80

Enter the number of days your business is open each year 300 300

Total potential customers / year 24,000 24,000

Enter the percentage of your customers who make a purchase 40 % 40%

This is the actual number of customers you have per year 9,600 9,600

Enter the value of your average sale per customer $ 25 $25

Enter the average cost per customer $5 $5

This is your revenue potential $ 192,000 $192,000
Instructions

Enter your estimates for the number of customers and average sales you could expect into the boxes.
Try experimenting with the figures to see what impact they have on your final net revenue amount.

Average cost per customer field: in some cases businesses (for example service businesses) may not have a cost per customer. If this
is the case for your business then leave this field blank.

This calculator ignores overheads.

Disclaimer

For informational purposes only. There is NO WARRANTY, expressed or implied, for the accuracy of this information or its applicability to your financial situation. Please consult
your financial and/or tax advisor. Full legal disclaimer


https://voyage.harborone.com/disclaimer/
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